
1

NAVIGATE
GUIDING ALBERTA’S WEALTHY AND INSTITUTIONAL INVESTORS

02
VOLUME

MAY 2015



2 3

TABLE OF CONTENTS
MARKET UPDATE

02
Opening Letter 
Chris Turchansky

03
Market Update

04
Prove Me Wrong 
Cory Boddy

05
Speculator vs. Investor 
Jeff House

07
Trusts As Part Of   
Succession & Estate Planning 
Tanis L. Jalbert

08
Finding What Balance  
Means To You 
Charlene Cummings

09
ATB Investment Management 
Inc. Private Counsel

OPENING  
LETTER
FROM CHRIS TURCHANSKY

To our valued clients and friends, 

Spring is my favourite time of the year because it signals new growth and new life. 
As our beautiful province begins to turn green, the streets of our cities and towns 
become filled with energy. For ATB Investor Services, spring indicates the beginning 
of a new fiscal year and a renewed focus on what the upcoming year will look like. 
We’ve seen a lot of change throughout the past year, but one thing has remained 
constant: our dedication and focus on our clients and their goals. 

As we begin this fiscal year, we find our world in an uncertain place compared to this 
time last year. Although many of us in Alberta are feeling the economic impacts, our 
clients’ investment portfolios have continued to demonstrate resiliency, thanks to a 
focus on diversification. While we can’t predict what the future holds, past experience 
has taught us that as long as we focus on supporting our clients and keep our 
expectations reasonable, we will continue to see success. 

In this issue of Navigate, we offer some insights on how to help keep things in 
perspective. From the Private Counsel group, investment counselor Cory Boddy 
explores how investment success can be achieved by focusing on the wrong 
actions, while investment counselor Jeff House shares how investing differs from 
speculating. From our Alberta Private Client group, wealth specialist Tanis Jalbert 
shares information on how trusts can assist wealthy Albertans, and financial advisor 
Charlene Cummings discusses the importance of finding balance in your life, and  
in investing. 

As always, I invite you to share your feedback on Navigate the next time you sit down 
to talk with your investment counselor.

On a final note, on March 17 I was honoured to accept the appointment as President 
for ATB Investor Services. In my 10 years with this organization, I’ve had a chance 
to work with amazing individuals who shared the outrageous belief that we could 
be different than other wealth management firms and positively impact the lives 
of our clients. During this time, we have accomplished remarkable things, and the 
opportunity to lead ATB Investor Services during the next chapter is extremely 
exciting. I look forward to what’s ahead and what we can become together with the 
support of our trusted clients. 

Thank you for your continued loyalty and support,  
 

Chris Turchansky, CFA 
President 
ATB Investor Services

Market Indices  
(March 31/15) 1 year 3 year 

(annualized)
10 year 

(annualized)

Bonds DEX Universe 10.3% 5.1% n/a

Canada S&P/TSX  
Composite TRI

6.9% 9.6% 7.4%

Canada S&P/TSX  
Energy Index

-24.3% -3.2% 2.1%

US S&P 500 TRI (CAD) 29.5% 25.7% 8.5%

Global MSCI EAFE TRI (CAD) 22.5% 22.3% 7.6%
Data Source : Bloomberg

The information provided in this brochure has been prepared by ATB Investment Management Inc. (ATBIM) and is a simplified general summary, not intended to 
replace or serve as a substitute for professional advice. Professional tax advice should always be obtained when dealing with taxation issues as each individual’s 
situation is different. This information has been obtained from sources believed to be reliable but no representation or warranty, expressed or implied, is made as 
to their accuracy or completeness. This information is subject to change and ATBIM reserves the right to change the information without prior notice, and does not 
undertake to provide updated information should a change occur. ATB Financial, ATB Investment Management Inc. and ATB Securities Inc. do not accept any liability 
whatsoever for any losses arising from the use of this document or its contents. 

ATB Investment Management Inc. and ATB Securities Inc. are wholly owned subsidiaries of ATB Financial and operate under the trade name ATB Investor Services. ATB 
Securities Inc. is a member of the Canadian Investor Protection Fund and Investment Industry Regulatory Organization of Canada. This brochure is not, and should 
not be construed as, an offer to sell or a solicitation of an offer to buy any investment. This document may not be reproduced in whole or in part; referred to in any 
manner whatsoever; nor may the information, opinions, and conclusions contained herein be referred to without the prior written consent of ATBIM.

Residential Real Estate Median 
Sale Price (Feb 28/15)

3.5% -1.2%
One Year Change

$350,000
Edmonton

$420,000
Calgary

Data Source : EREB and CREB

Economic Metrics
Feb 28/15 Feb 28/14

Canada Inflation 1.0% 1.1%

US Inflation 0.0% 1.1%

Canada Unemployment 6.8% 7.1%

US Unemployment 5.5% 6.7%
Data Source : Bloomberg

March 31/15 March 31/14

10 Year Government  
of Canada Bond (AAA)

1.4% 2.5%

10 Year Investment-Grade  
Corporate Bond (A)

2.6% 3.5%

S&P/TSX Composite  
Index

2.8% 2.8%

Data Source : Bloomberg

Canadian Income and  
Dividend Yields (pre-tax)

Foreign Exchange
March 31/15 March 31/14

US dollar - Canadian dollar 0.79 0.90

Euro - Canadian dollar 0.73 0.66

Chinese yuan -  
Canadian dollar 

4.89 5.62

Data Source : Bloomberg

Economic Growth (GDP)

Dec 31/14 Dec 31/13

Canada 2.4% 2.9%

US 2.2% 3.5%

EU 1.4% 0.9%

China 7.3% 7.6%

Data Source : Bloomberg

Energy (March 31/15)

$44.44
Western 
Canada 
Select

(CAD/bbl)

$(45.61)

$62.88
Synthetic 

Crude
(CAD/bbl)

$(51.45)

$2.68
Aeco 
Spot

(CAD/mcf)

$(2.02)

Data Source : Bloomberg

One Year Change
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PROVE ME WRONG
CORY BODDY,  
CFA, CFP 
Director and  
Investment Counselor 
ATB Investment 
Management Inc.

For Christmas, my father-in-law gave me a chess 
set along with a beginner’s guide to chess. Was he 
trying to tell me something? Regardless, I happily 
accepted the challenge.

For many, chess isn’t simply a game. Countless 
books have been written on chess, its 
grandmasters, and the life and business lessons 
it teaches us. It’s commonly assumed that an 
essential element of chess mastery is rapid 
calculations, and that the best chess players quickly 
consider many more possible outcomes than 
novices can. While this may be true, new research 
suggests that what makes a larger contribution to 
chess success is falsification1.

Falsification is the ability to prove an idea or theory 
wrong—in particular, our own ideas and theories. 
Most of us are quite bad at this, as we don’t 
naturally look for evidence that contradicts our 
views. Instead, we look for data that proves we’re 
right, a tendency known as confirmation bias. The 
willingness and ability to overcome this bias turns 
out to be a crucial element in chess success. It is 
also a key to investment success.

A challenge we all face as investors is that in a 
world of constant news on demand we are often 
driven to react. We want to run with bulls and flee 
with the bears, and feel the urge to load up on risky 
investments when times are good, only to become 
overly cautious when markets decline. Even if 
we pride ourselves in being smart enough to see 
through this cycle that eats away at most investors’ 
returns, and take advantage of it, we run the risk of 
mishandling the opportunity if we aren’t willing to 
falsify our ideas. For example, if stock XYZ is clearly 

a bargain at this low price, who is the fool on the 
other side of the transaction that is happy to sell?

To prevail at chess, you need to respect the 
fact that your opponent is likely not a fool. You 
also need to resist the temptation to pursue an 
immediately attractive move, as it often leads to 
trouble down the road. It’s uncomfortable to focus 
intensely on what you don’t see, but if you want to 
improve your chess game, you have to find your 
mistakes before your opponent does.

Fortunately, we have tools to assist us in 
falsification. One tool is to force yourself to take 
the opposite side of the argument. You can do this 
by employing a technique called the pre-mortem, 
where you place yourself in the future, after you’ve 
made the decision, and that decision turns out to 
be wrong. Then you write the obituary for your 
idea and explain what went wrong. Another tool 
is to spend more time with people who might 
disagree with you (maybe that means calling your 
investment counselor!) We all have our own biases 
and blind spots. The goal is to prevent these from 
leading to investment mistakes.

In the end, if you’re not convinced we can become 
grandmasters of falsification and learn to overcome 
our biases, you’re not alone. After all, the world’s 
foremost expert on this topic, Daniel Kahneman, 
isn’t convinced either2. But unlike chess, when it 
comes to investing you’re rarely forced to move. 
In fact, the best investment move is often to do 
nothing and stay the course. Now go ahead and try 
to prove me wrong.
______________
1  Tough, P. (2013). How Children Succeed: Grit, Curiosity, and the Hidden Power of Character. 

Old Saybrook: Tantor Media, Inc.

2 Kahneman, D. (2011). Thinking, Fast and Slow. New York. Farrar, Straus and Giroux.

SPECULATOR VS. 
INVESTOR

JEFF HOUSE, CFA 
Director and  
Investment Counselor 
ATB Investment 
Management Inc.

Investment markets can appear complex and 
overwhelming—their day-to-day movements 
confounding at times. 

At the root, the market provides us with the ability 
to be owners of the world’s greatest businesses 
without building or managing them ourselves. 
When we invest, we place belief in the idea that 
combining money, good ideas and motivated 
people will produce a sum greater than its parts. 

As investment counselors investing on behalf 
of our clients, we have criteria for the type of 
businesses to own long-term. Portfolios focus 
on businesses with a healthy mix of assets 
and liabilities on the balance sheet as well as 
management teams capable of implementing 
a resilient strategy that exploits a competitive 
advantage. They also focus on businesses where 
the purchase price is fair, given long-term growth 
expectations for cash flow earnings and dividends. 
When combined, we can have the reasonable 
expectation of sizeable wealth creation with time. 
This is the elegantly simple idea behind “investing”. 
It is the long-term ownership of businesses. Over 
time, good businesses produce a fairly reliable and 
predictable return on the investment capital they 
employ.  

In contrast, speculating differs greatly from 
investing. Many participants in bond and stock 
markets don’t think about the underlying 
businesses they are buying into. Instead, they see 
changing prices and trading momentum. They 
attempt to predict short-term market direction to 

time their entry and exit in order to seize a profit 
from moving paper—repeated until rich or ruined. 
Long-term cash flow, earnings and dividends 
aren’t given much weight in the trading decision, 
as the investment holding period is short. Of more 
interest to the speculator is the potential for the 
“price multiple” to change quickly in their favour 
if investors are willing to pay a higher price for the 
same dollar of business cash flow or earnings.

This type of trading—much of it powered by 
computer algorithms and overconfidence—causes 
bond and stock prices to swing wider in the 
short-term than otherwise justified by changes 
in the company’s business or in general investor 
sentiment. In practice, the day-to-day volatility 
grabs the majority of the media’s focus and 
captures those in the investing public that choose 
to follow market noise.

From the perspective of a long-term investor, 
the level of speculation in investment markets is 
enormous, and can dramatically influence prices 
in the short-term. For well-diversified investors 
with appropriate asset allocation and suitable 
fees, there is little reason to fear these price 
movements. Simply put, they seldom destroy a 
strong underlying business model. Where they do 
create angst is for investors without a sound plan 
and without a timely source of ethical investment 
counsel to guide decision making. Although 
there may be times when the balance of market 
probabilities justifies tilting the portfolio in favour 
of one asset class, those opportunities are much 
less frequent than generally believed.

Keep these thoughts in mind the next time you 
hear someone talk about a great “investment idea”. 
Does it truly fit in the investment category or is it 
mere speculation? If doubt remains in your mind, 
consider whether the underlying reason to own 
the bond or stock creates true wealth or whether it 
relies on a “greater fool” purchasing the investment 
from you in the future.
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ON HIGHER GROUND
The ascent makes you who you are. You’ve led with integrity,  
transformed businesses, and helped turn Alberta into 
a powerful province that fuels passion and fosters 
success. From customized service and dedicated account 
management to world-class financial products with global 
reach, Alberta Private Client is designed for even the most 
complex financial situations. We manage, grow and protect 
your wealth, and your future — right here.

albertaprivateclient.com

ON HIGHER GROUND
The ascent makes you who you are. You’ve led with integrity,  
transformed businesses, and helped turn Alberta into 
a powerful province that fuels passion and fosters 
success. From customized service and dedicated account 
management to world-class financial products with global 
reach, Alberta Private Client is designed for even the most 
complex financial situations. We manage, grow and protect 
your wealth, and your future — right here.

albertaprivateclient.com

TRUSTS AS PART OF 
SUCCESSION & ESTATE 
PLANNING

TANIS L. JALBERT, 
BCOM, LL.B 
Wealth Specialist 
ATB Financial  
Alberta Private Client

Succession planning is a broad concept that 
encompasses estate planning. Estate planning 
refers to the preparation of a Will, Enduring Power 
of Attorney and Personal Directive. 

Succession planning can involve corporate 
structuring, estate freezes, unanimous shareholder 
agreements and family trusts (just to name a 
few).  Depending on the type of trust being used 
(testamentary or inter vivos), trusts may form part 
of succession and/or estate planning.  

What is a trust?
A trust can be created by a trust deed or Will. 
There are three roles in the operation of a trust. 
The settlor creates and initially funds the trust, as 
well as determines how the trust will operate. The 
trustee then manages the trust in accordance with 
the trust deed or Will.  In law, the trustee has a 
fiduciary duty (a duty of utmost good faith) to act 
in the best interests of the beneficiaries. Finally, the 
beneficiaries are the ones who benefit from  
the trust.

There are two main types of trusts:

Testamentary trust
A testamentary trust is created in a Will. The settlor 
is the person making the Will, which will name a 
trustee to administer a trust for a beneficiary.  
This type of trust only takes effect upon the 
settlor’s death.

Testamentary trusts are most commonly set up 
for children or minor beneficiaries. The money 
can be held by the trustee for the benefit of the 
beneficiary until a set age, staggered ages, or for a 
specified time. The possibilities are endless in terms 
of how to set up a testamentary trust. 

A testamentary trust can also be set up for a 
spouse. Spousal trusts are increasingly popular, 
particularly in second marriage situations where 
there are children from a first marriage. A spousal 
trust holds funds for the spouse for his/her 
lifetime.  When the spouse dies, the balance in 
the trust is paid to the children or named residual 
beneficiaries.  

Inter vivos trust
An inter vivos trust is established during one’s 
lifetime to solve a particular financial concern or 
achieve a specific objective. A settlor creates an 
inter vivos trust in a trust deed. The trustee then 
operates the trust in accordance with the terms 
and conditions of the trust deed, for the benefit of 
the beneficiary(ies).  

One of the most common examples of an inter 
vivos trust is a family trust. This is a trust set up 
during one’s lifetime for the benefit of family 
members. There are a number of reasons for using 
a family trust as a succession planning vehicle. 
Some examples include providing for a disabled 
family member, using it as part of an estate freeze 
or to hold a recreational property.

The beauty of trusts is the ability to customize the 
solution to fit your financial and family situation.  
There are a number of trust tools available to 
incorporate into an overall succession and estate 
plan. Determining what trust options are best 
suited for you and your family should only be made 
after seeking personalized advice from legal and 
accounting professionals.
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FINDING WHAT 
BALANCE MEANS  
TO YOU

CHARLENE 
CUMMINGS,  
PFP 
Senior Financial Advisor 
ATB Securities Inc.

My client “Val” never ceases to amaze me. Currently 
in her early 60s, Val is a wife, mother, grandmother 
and co-owner of a lucrative business she runs with 
her husband. 

Recently, Val completed a landscape architectural 
technology program, and will soon lead the design 
and planting at several corporate offices this 
spring. At lunch not long ago, Val told me about 
all the dinner parties for friends and family she 
holds, as well as the overnight sleepovers for her 
grandchildren. In amazement, I asked “Val, how do 
you do it?”  

Her response was simple. “For me, it’s all about 
balance”. Val strives to give just enough attention 
to all areas of her life – physical, emotional and 
spiritual. On occasion, she struggles to juggle 
demands when one aspect of her life steals time 
and energy from others. Defining what feels 
balanced for one person might create chaos and 
anxiety for another. It’s a very personal decision, 
and one in need of ongoing attention.

If balance is vital to our wellbeing in life, should we 
not want the same for our investment portfolio?  
There are many places to invest our dollars, yet 
only so much to go around. Where we invest our 
time and money reflects our personalities and the 
priorities for ourselves and our families

In the context of investments, we often call balance 
by another name: diversification. It’s what helps us 

sleep at night and gets us excited for the future. As 
very few of us can consistently predict the future 
of investment markets with accuracy, it’s wise to 
avoid the “best guess” process and find someone 
trustworthy to guide your long-term exposure 
to asset classes (bonds and stocks), geographies 
(Canada, US, global) and even to sectors within the 
economy. We encourage our clients not to react 
to the media “noise” around us, as even experts 
can’t predict the future with any sense of accuracy. 
Their success is defined by entertaining you, not by 
meeting your specific needs. 

The diversified approach is rarely the best 
performer of all possible options in a given 
month or year, yet it protects from shocks that 
unnecessarily threaten your future lifestyle 
options. Finding the right mix of bonds and stocks, 
diversified by geography, allows you to refocus 
your time and energy on what matters the most for 
you today, and looking ahead.

If you agree that balance matters, then the obvious 
question is: how do we start finding it? Perhaps 
one of the most important decisions is to invest 
time upfront in a detailed conversation with 
your financial advisor—maybe an investment 
counselor from our Private Counsel group who is 
familiar with the needs of wealthy Albertans. With 
a plan, ongoing rebalancing of your portfolio will 
enable you to take profit from growing investment 
securities and possibly reallocate those dollars to 
other investment securities that might be “on sale”. 
We’ve all heard the saying, “buy low and sell high”, 
right?   

Finally, we encourage you to remain flexible about 
your definition of balance. Life is rarely predictable, 
and sometimes adjusting your needs and wants in 
the face of change just makes good sense. What 
is in our control is the choice to make our journey 
more enjoyable with a sound investment portfolio 
that increases the probability of having a life well 
lived. I’d encourage you not to leave it to chance.

Ken Soderquist, CFA 
Director and 
Investment Counselor
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Curtis Huska, CFA, CFP 
Director and 
Investment Counselor
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