
1

GUIDING ALBERTA’S WEALTHY
VOLUME  04 JANUARY  2016



3

OPENING LETTER
JANUARY – THE START OF A NEW YEAR AND, IN THIS CASE, 
A NEW PARTNERSHIP FOR NAVIGATE. 

The Private Counsel group at ATB Investor Services is pleased to welcome 
ATB Financial’s Alberta Private Client (APC) group as a partner in this 
publication. Our readers may note a new and expanded range of topics, and 
an expanded roster of contributors from ATB’s pool of specialist expertise.

Alberta Private Client provides full private banking services for wealthy 
Albertans. In addition to a full range of financial products, simple to complex, 
it also provides specialized guidance in trust and estate planning. APC 
recently celebrated its second year of operation, and has come to manage 
over $1 billion in assets and serve almost 700 households across the 
province. ATB clients and prospects alike have seen a natural fit between 
APC’s services and the private investment counseling offered by Private 
Counsel. As a result, it makes good sense to connect with wealthy Albertans 
together through Navigate.

As Albertans, we find ourselves in the midst of changes with far-ranging 
economic and social implications. Looking back only 12 months ago, few 
would have said that the current environment would be the most likely future 
state. Understandably, a theme in client conversations lately has been what 
should be done differently when it comes to personal finance and net worth.

For Albertans that are well diversified and without a significant life change, 
the short answer is to do little, if anything. However, we know that when 
times are good, the temptation is to concentrate wealth in niches and forego 
diversification. Whether it’s the Code of Hammurabi from Ancient Babylon, 
medieval Judaism’s Talmud or today’s bucket theory, diversification is found 
in dividing net worth prudently amongst asset types. Ideally, the assets 
respond in dissimilar ways to life’s events to provide a measure of stability. 
We need that more than ever in this environment.

When confronted with tough change, it’s likely that we will feel the emotion to 
do something. Almost certainly, our counsel has been to select and prepare 
your financial ship in harbour well before sailing. The time to plan has passed 
when the winds and rain are upon us. For those asking what the new plan is, 
you already have a plan, and we built it together for times like these.
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$345,000
Edmonton

$408,000
Calgary

MARKET UPDATE
Market Indices  
(December 31/15)

1 year 3 year 
(annualized)

10 year 
(annualized)

Bonds FTSE TMX  
Universe Bond Index

3.5% 3.6% 5.0%

Canada S&P/TSX TRI -8.3% 4.6% 4.4%

Canada S&P/TSX  
Energy Index

-22.9% -5.9% -1.1%

US S&P 500 TRI (CAD) 20.7% 28.5% 9.2%

Global MSCI EAFE TRI (CAD) 18.8% 23.1% 7.5%

Data Source : Bloomberg

The information provided in this brochure has been prepared by ATB Investment Management Inc. (ATBIM) and is a simplified general summary, not 
intended to replace or serve as a substitute for professional advice. Professional tax advice should always be obtained when dealing with taxation 
issues as each individual’s situation is different. This information has been obtained from sources believed to be reliable but no representation or 
warranty, expressed or implied, is made as to their accuracy or completeness. This information is subject to change and ATBIM reserves the right 
to change the information without prior notice, and does not undertake to provide updated information should a change occur. ATB Financial, ATB 
Investment Management Inc. and ATB Securities Inc. do not accept any liability whatsoever for any losses arising from the use of this document 
or its contents. 

ATB Investment Management Inc. and ATB Securities Inc. are wholly owned subsidiaries of ATB Financial and operate under the trade name ATB 
Investor Services. ATB Securities Inc. is a member of the Canadian Investor Protection Fund and Investment Industry Regulatory Organization of 
Canada. This brochure is not, and should not be construed as, an offer to sell or a solicitation of an offer to buy any investment. This document 
may not be reproduced in whole or in part; referred to in any manner whatsoever; nor may the information, opinions, and conclusions contained 
herein be referred to without the prior written consent of ATBIM.

Residential Real Estate Median Sale 
Price (December 31/15)

0.3% -1.7%

One Year Change

Data Source : EREB and CREB

Nov 31/15 Nov 31/14

Canada Inflation 1.4% 2.0%

US Inflation 0.5% 1.3%

Canada Unemployment 7.1% 6.7%

US Unemployment 5.0% 5.8%

Data Source : Bloomberg

Dec 31/15 Dec 31/14

10 Year Government  
of Canada Bond (AAA)

1.39% 1.79%

10 Year Investment-Grade 
Corporate Bond (A)

3.27% 3.12%

S&P/TSX Composite  
Index

3.32% 2.86%

Data Source : Bloomberg

Canadian Income and  
Dividend Yields (pre-tax)

Dec 31/15 Dec 31/14

US dollar - Canadian dollar 1.384 1.160

Euro - Canadian dollar 1.503 1.404

Chinese yuan -  
Canadian dollar 

0.213 0.187

Data Source : Bloomberg

Foreign Exchange

Economic Growth (GDP)

Sept 30/15 Sept 30/14

Canada 2.4% 2.1%

US 2.0% 4.3%

EU 1.6% 0.8%

China 6.9% 7.2%

Data Source : Bloomberg

Energy (December 31/15)

-24.0% -11.1%

$2.35
Aeco 
Spot

(CAD/mcf)

-13.3%

Data Source : Bloomberg

One Year Change

Economic Metrics

$32.90
Western 
Canada 
Select

(CAD/bbl)

$51.91
Synthetic 

Crude
(CAD/bbl)
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THE ESSENTIAL 
TRAVELLER’S CHECKLIST

CHRISTEL FREY  
Senior Private  
Client Advisor 
Alberta Private Client 

With input from  
ANNE-MARIE LAMBERT 
Senior Manager  
Operations 
ATB Financial

STRESS-FREE, HASSLE-FREE, WORRY-FREE 
– CAN THESE TERMS ACTUALLY BE PUT IN 
FRONT OF THE WORD ‘VACATION’? 

Travelling is supposed to be one of the greatest 
pleasures in life, but if you’re not prepared, that long 
awaited vacation can be more stressful than blissful. 

To make sure you only experience the joys of 
vacationing, there are ways in which you can prepare in 
advance to eliminate the stress.

START WITH A TRAVEL AGENT

A great travel agent can be worth their weight in gold. 
Many people assume they can book travel cheaper 
on their own. This is not necessarily true. Even if you 
have done some of the research and know what you 
would like to book; I would recommend you arrange 
booking of flights, hotels, packages, tours, etc. through 
a professional travel agent. If you ever have a problem 
when away (missed flights, issues with hotels or tours) a 
travel agent is always accessible and can help you even if 
far away. That online booking app won’t be there to pick 
up the phone. 

MAKE SURE YOU HAVE THE PROPER 
DOCUMENTATION

•  Do you have all the required documentation 
in order? Do not leave this to the last minute. 
You must make sure that your passport does not 
expire while you are away. Your passport expiry 
date should extend at least three to six months past 
your intended stay; depending on where you travel. 
A number of countries have specific requirements 
that may go beyond the simple passport. Carefully 
investigate the country you plan to visit to see if you 
need a travel visa. Sometimes this process can take a 
couple of months. 
 
Some destinations are also very specific on their 
travel insurance coverage requirements as well. 
If you are travelling to a remote location, you may 
be required to prove that you have fixed wing or 
helicopter evacuation coverage. Of course, if you have 
acquired a travel agent, they should be able to assist 
you with both visa and insurance requirements. 

•  Photocopy important documents: passports, 
travel visas, driver’s license, travel insurance, travel 
itineraries, various tickets/contracts – airline, car 
rentals, tours, etc. If anything is lost or stolen while 
away, it will be much easier to get assistance if you 
have proof of ID in more than one form and a copy 
of your itinerary. If travelling with more than one 
person, keep a separate set of documents in each 
person’s luggage just in case. Another alternative is to 
scan everything and ensure the electronic document 
is available to you via email or cloud from anywhere 
in the world. Smartphones can get lost, luggage 
can disappear – so make sure you’ve got back up in 
another accessible location.  
 
And, just to be absolutely sure, it’s a good idea to 
leave hard copies of these documents with someone 
you trust at home. 

•  Always keep a hard copy of the contact 
information for the nearest Canadian Embassy 
or Consulate for every country that you are travelling 
to. This information can be found at http://travel.
gc.ca/assistance/embassies-consulates. If you are in 
need of assistance after a theft or problem with local 
law enforcement, Embassy or Consulate staff will 
be able to help you deal with local authorities and, 
should the unfortunate occur, they will also be able  
to help you secure a new passport.

Photo credit: Christel Frey
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ENSURE A HEALTHY STAY

Check with a traveller’s health clinic to see what 
vaccinations are recommended for your destination and 
if you need to bring any special medication with you. If 
shots are required, bring along your vaccination record 
as proof that you are up to date. This is not only for 
adventure travellers planning a trek into the mosquito-
infested jungles of Borneo. Some types of hepatitis, 
for example, can hit even in the swankiest hotel. Start 
this process early, as many vaccinations (like Twinrix) 
require multiple injections over a period of weeks. In 
addition to this; bring your own prescription meds and 
consider bringing along over the counter items such 
as pain killers, stomach and cold and flu medication, 
and medication for allergies (both tablets and cream) 
including bug bites. It is also a good idea to bring along 
a doctor’s note detailing your pharmaceutical needs 
so that declaring drugs at the border doesn’t pose a 
problem. If you consistently get your medication refilled 
at one pharmacy, they may also be able to provide you 
with a current medication list. 

Below are a few websites that will provide you with 
information regarding any immunization requirements or 
health issues you need to be aware of prior to booking 
your vacation.

1.  Public Health Agency of Canada:  
http://www.phac-aspc.gc.ca/tmp-pmv/index-eng.php

2.  World Health Organization:  
http://www.who.int/ith/en/ 

3.  Government of Canada Healthy Travel Guide:  
http://travel.gc.ca/travelling/publications/well-on-your-way

AND HEALTHY FINANCES

We’re all familiar with that panicky feeling when you open 
your wallet and your credit card is missing, but it’s much 
worse when you’re travelling in a foreign country. And 
there can be other issues, like your card not working at 
all. Here are a few tips to help you out: 

•  A copy of your travel itinerary should be provided to 
your credit card companies, bank and a family member 
or friend. Credit card companies track suspicious 
activity. There’s nothing worse than having your credit 
card declined at 2 a.m. in a foreign country trying to 
check into a hotel. 

•  Carry two separate credit cards from different providers 
(e.g. MasterCard/VISA/AMEX) with you. The back up 

card remains locked in your safe at the hotel or in a 
separate bag. In case one gets lost, stolen, damaged  
or compromised; you are not stranded without a  
credit card. 

•  You should also review your online banking, ABM and 
credit card limits with your banker to ensure you have 
access to sufficient cash and you don’t run into any 
problems while away. 

•  Pre-arrange recurring bill payments through online 
banking or automatic withdrawal to ensure timely 
payments.

COMMUNICATE WITH EASE 

Make arrangements for appropriate international cell/
text/data coverage while travelling. There’s nothing worse 
than coming home to a huge unexpected phone bill. In 
some foreign countries, it is very cheap to purchase a 
local SIM card.

That being said, it’s very important to make sure that 
whatever Wi-Fi or charging station you plug into is 
genuine. For example, most airports have free Wi-Fi 
hotspots. Unfortunately, hackers can easily set up fake 
wireless connection points and access your personal 
information. Authentic Wi-Fi hotspots at airports have 

Photo credit: Christel Frey
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connections made through a protected network and 
there are usually official signs posted listing secure 
addresses. The same warning should be kept in mind 
for free and paid charging stations at airports. A better 
option is a portable battery to charge your device on  
the go. 

VACANT HOME SAFETY 

House insurance may be invalidated if the home is 
vacant. You may need to arrange for someone to drop 
by every couple of days to check the house and make 
a note of their visit in a date and time log left at the 
house. If you have mail delivery to your home, it should 
be picked up daily or you can arrange to have the mail 
delivery held until your return. Stop newspaper delivery; 
arrange for snow removal and someone to make tracks 
in your driveway occasionally or lawn service to keep 
the home looking lived in. Invest in light timers or a 
housesitting service. Ensure all valuables have been 
locked in a safe or moved to a safe deposit box during 
your absence. I also recommend that you shut off your 
water; nothing worse than coming home to a flood from 
a leaking or cracked toilet or a burst tap.

KNOW THE COUNTRY YOU VISIT

Familiarize yourself with the local laws and customs 
of the areas you plan to travel and act accordingly. 
You are expected to obey the local laws, which may 
include dress standards, photography restrictions, 
telecommunication restrictions, curfews, etc. Avoid any 
actions that are illegal, improper or indiscreet. Unlike 
Canada, most countries in this world do not have legal 
restrictions against technical surveillance. Don’t assume 
any of your conversations are private, and make sure you 
never make a derogatory comment, particularly of that 
country’s government or leaders. 

BE SAFE 

Also, once you leave home, you should also be aware of 
mishaps such as someone bumping into you or spilling 
a drink. It may be staged to set you up for a robbery. 
Foreign intelligence, security services and criminals are 
adept at pretending to be someone you trust in order 
to obtain personal or sensitive information. Be aware of 
your surroundings and keep your belongings close at  
all times. 

Lastly, and this may be obvious, but you should always 
ensure someone at home knows of your whereabouts so 
they can contact you in an emergency. 

Bon voyage! With research and careful planning that 
dream vacation will be one you remember forever – for 
all the right reasons. 

Photo credit: Christel Frey
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Sleep better knowing your Compass mutual fund fees are  
among the lowest in Canada. 

compassportfolios.com

We do. 

The Compass Portfolio Series of mutual funds is managed by ATB Investment Management (“ATBIM”) and is sold through licensed distributors. ATBIM and ATB Securities Inc. (“ATBSI” - Member, Investment Industry Regulatory Organization of Canada; Member, Canadian Investor Protection Fund) are wholly owned subsidiaries of 
ATB Financial and operate under the trade name ATB Investor Services. ATBIM and ATBSI are licensed users of the registered trademark ATB Investor Services. Please read prospectus before investing. Please visit www.compassportfolios.com for more information on the fee structure and MERs of the Compass Portfolio Series.  
™ Trademarks of Alberta Treasury Branches. 63009 (06/14) 

Who knows the best 
things in life aren’t fees?
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CENTRAL BANKERS 
AS BABYSITTERS

CORY BODDY  
CFA, CFP 
Director and Investment 
Counselor 
ATB Investment  
Management Inc.

It’d be fair to say that most of us are scared of monetary 
policy. The printing of trillions of dollars, the manipulation 
of interest rates, quantitative easing, and now buybacks 
and rising interest rates – it can worry us. Monetary 
policy can be likened to working on your car’s engine 
while you’re barreling down the highway. Scary stuff!

The fear of monetary policy might be for good reason, or 
it may simply exist because it has never been explained 
to us in an understandable way. To shed light on this 
topic, let me share with you the story that has helped 
me understand. It’s known as the story of the Capitol 
Hill Babysitting Co-op, a renowned parable in economics 
originally published in 1977 by Joan and Richard 
Sweeney.

A group of people agreed to babysit for one another 
without a cash exchange. To make sure each couple 
did their fair share, the Co-op adopted a fairly intuitive 
solution – it issued coupons, pieces of paper equivalent 
to one hour of babysitting. These coupons ensured each 
couple automatically did as much babysitting as they 

received in return. As long as people were reliable and 
honest, what could go wrong?

Well, it turned out there was a small technical problem. 
A certain socially-challenged couple began stockpiling 
coupons. They had very few social engagements and 
were available most nights to babysit. Word got out that 
less coupons were now in circulation. This meant the 
perceived value of the available coupons climbed, making 
couples more reluctant to use their scarce reserves. 
One couple’s decision to stay home took away another’s 
chance to babysit and thereby earn coupons for 
future babysitting. As a result, less and less babysitting 
occurred. In short, the Co-op had fallen into a recession. 
Something had to be done.

As most of the Co-op’s members were lawyers, the first 
proposed solution was to legislate a recovery. A rule was 
passed requiring each couple to go out at least twice 
a month. This didn’t work and eventually the principles 
of monetary policy were adopted. More coupons 
were issued, couples became more willing to go out, 
opportunities to babysit multiplied, and everyone was 
happy. Of course, this too led to other problems when 
the Co-op issued too many new coupons and eventually 
nobody wanted to stay home and babysit. Once again, 
the “central bank” of coupons had to step in.

Shifting to today, we’ve seen eight years of central 
bankers around the world, particularly in the U.S., issue 
new babysitting coupons (along with other creative 
things such as buying long-term babysitting contracts). 
Now they’ve begun to remove those long-term contracts 
and some of the coupons. There are more changes to 
come.

The story of the Babysitting Co-op helps me to remain 
calm in the face of seemingly manipulative events. It 
reminds me that when the velocity of money slows down 
and people (and banks) are reluctant to spend (and 
lend), the system requires more money to operate. It 
shows that sometimes economic problems have simple 
technical solutions, solutions that appear to be scary 
until they are met with an understandable parable. The 
parallels are not exact, but they are close enough to be 
instructive and to make monetary policy a little less dull 
and scary.
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CONSIDERING 
INVESTING IN A 
VACATION PROPERTY? 
CONSIDER THIS. 

 ANGELA CASTON  
Senior Private Client Advisor 
Alberta Private Client

As you cram the car for the umpteenth time with all 
that ski gear to head to your favourite ski resort, or 
desperately search online for THE perfect vacation spot, 
do you ever think it would be easier if you just purchased 
a vacation home? 

Yes, but then you’re locked in to one location. And, 
there’s the maintenance and security when you’re not 
there. But purchasing a vacation property might be a 
smart decision, and could be a pretty solid investment 
for your portfolio.

IS IT POSSIBLE TO HAVE IT ALL? 

Actually, it is. 

Alberta Private Client has partnered with M Private 
Residences, an exclusive equity destination club, which 
allows you to both own and stay in vacation residences 
in the most beautiful locations in the world. An equity 
destination club is a non-profit company whose 
members make an initial capital contribution, then pay 
annual dues to stay on the properties owned by the club. 
M Private Residences is one of the few where members 
own 100% of the real estate portfolio, and more than 
90% of capital raised through memberships goes to new 
home purchases. 

M offers vacation options to accommodate a wide range 
of vacation desires – so you’re not locked into the annual 
ski trip. The current property portfolio is expansive, with 
a selection of 30 homes and condominiums around the 
world, allowing you to ski in Whistler; attend a Broadway 
play in New York; hit a casino in Vegas; find some beach 
time in Barbados, Mexico and Hawaii; an exotic tour in 
Morocco; or experience European decadence in Austria, 

Italy, Spain, France, Portugal. There is even a location in 
Thailand. M Private Residences have a goal of owning 60 
properties worldwide and is headquartered in Calgary. 

The average initial investment ranges from $147,500 
to $295,000 CAD, with the average value of an M 
residence ranging from $1.5 to $2.5 million. The 
average residence size is 2,500 sq. ft., so you can 
bring the whole family and maybe a few friends. Initial 
investment and annual memberships depend on your 
needs, with four classifications. For example, a Class B 
membership includes an initial investment of $147,500, 
with annual dues of $12,890 which gives you 21 nights 
in any location, with a maximum of three reservations. 
The Class A1 Family is the largest, with a $295,000 
initial investment, annual dues of $25,050, which 
gives you seven reservations maximum and 60 nights 
included. While vacationing on the properties, you do 
get pampered with daily housekeeping and an on-site 
Destination Concierge to handle all the details. 

The M Private Residences club has a sunset provision, 
so you are locked into your investment, but not for very 
long. The sunset provision provides the option for the 
entire club to officially liquidate on May 1, 2020. If there 
are sufficient members who wish to stay in the club, that 
would be facilitated for another 10 years. For those who 
opt to liquidate, a pro-rata share of the properties would 
be sold and related debt repaid to fund the redemption. 

Alberta Private Client’s partnership with M Private 
Residences allows us to assist you with your initial 
investment in M Private Residences with financing for 
up to 100% of the investment (minimum of $50,000 to 
a maximum of $300,000). Through the partnership, the 
shares of M can be held as collateral for the loan. All this 
at an interest rate of prime plus 2%. 

So, if you’re thinking of adding a vacation property 
to your investment portfolio, and increasing your 
vacation options, you should take a look at M Private 
Residences: www.mprivateresidences.com. For an in-
depth discussion on leveraging credit for an M Private 
Residences purchase, or other vacation property 
purchase, please reach out to Angela Caston, Senior 
Alberta Private Client Advisor at acaston@atb.com 
or 403-974-3624, or contact your existing Private Client 
Advisor.
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DEFINING THE 
INVESTMENT 
PROFESSIONAL

DANIEL SPENCER  
CFA, CFP 
Director and Investment 
Counselor 
ATB Investment  
Management Inc.

WHAT DOES IT TAKE TO CALL YOURSELF 
AN INVESTMENT PROFESSIONAL? 

From time to time, we seek out professional advice— 
doctors, lawyers and accountants—to name a few. These 
professionals provide a specialized service requiring 
extensive knowledge. We tend to trust and value the 
advice and believe their intentions are principled, even 
if we seek a second opinion on occasion. Otherwise, we 
wouldn’t pay the fees. The thought raises an important 
question: What defines a professional?

My preferred definition reads: “a vocation founded upon 
specialized educational training, the purpose of which 
is to supply disinterested objective counsel and service 
to others, for direct and definite compensation, wholly 
apart from expectation of other business gain.”1

Using this standard, the uncomfortable truth is that not 
all providers offering investment advice in Canada meet 
the same professional standard. At ATB, we believe 
that making investing work for Albertans means high 
standards for investment counselors and financial 
advisors. It’s a distinction worth understanding.

Let’s break down the definition into four distinctive 
components and look at each separately in reference to 
an investment professional. 

1.  Education and expertise: Investors can rightfully 
expect their investment professional to demonstrate 
technical knowledge and prudent judgment. 
Professionals must have the right experience and 
a suitable emotional temperament in the face of 
change to successfully counsel others regarding 
their hard-earned investment capital. This is not 
something to take lightly.

2.  Objective counsel: Objectivity means providing 
truth outside of one’s biases, interpretations, 
feelings and imaginings. This is harder than it 
sounds. As humans, it’s tough to eliminate biases, 
yet we can do our best to identify, understand and 
manage them. At a minimum, possible conflicts of 
interest are to be disclosed in plain English, whether 
real or perceived.

3.  Direct and definite compensation: This is 
straightforward in theory and not common enough 
in practice for Canadian investors. ALL fees that an 
investor pays should be easily and clearly defined. 
Ideally, fees are paid directly by the investor with 
transparency and without complexity. Professionals 
have the right to be paid for their advice and the 
nature of the compensation should not influence 
what advice is given to the client.

4.  No other business gain: Beyond transparent and 
understandable fees paid directly by the investor, 
there is to be no other gain to the advisor or the 
firm. A professional puts the client’s interests first. 
This also means that clients are to be treated equally 
regardless of portfolio size. 

In the world of investment counsel and financial 
advice, there can be asymmetric information where 
the service provider knows more than the investor. 
The first option is to take advantage of the imbalance 
for profit. The second option is to act as an investment 
professional and put the client’s interests first. At ATB 
Investor Services, we choose the latter in meeting the 
professional standard and protecting a sustainable 
business. 

________________________________________________________

1 New Statesman, 21 April 1917, article by Sidney Webb and Beatrice 
Webb quoted with approval at paragraph 123 of a report by the UK 
Competition Commission, dated 8 November 1977, entitled Architects 
Services (in Chapter 7).
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WHERE WE OPERATE

RED DEER 
104, 4911-51 St.
403-302-5728

Alberta Private Client
Devan Bell, Senior Private Client Advisor
Denny Jeong, Private Client Advisor

EDMONTON 
2300, 10020-100 St.

780-408-6570

Alberta Private Client
Christel Frey, Senior Private Client Advisor

Travis Gamborski, Senior Private Client Advisor
Mark Pietrucki, Senior Private Client Advisor

Private Counsel
Cory Boddy, Director and Investment Counselor

Ken Soderquist, Director and Investment Counselor
Ralph Jaglal, Director and Investment Counselor

Kimberley Walker, Associate Investment Counselor

FORT  
MCMURRAY 

315 Powder Drive
780-588-2580

Alberta Private Client
Priscila Barbosa, Private Client Advisor

CALGARY
700, 585 8th Ave.

403-974-3336

Alberta Private Client
Angela Caston, Senior Private Client Advisor
Cherri Doucette, Senior Private Client Advisor
Barin Robertson, Senior Private Client Advisor
Michael Wilson, Private Client Advisor

Private Counsel
Curtis Huska, Director and Investment Counselor
John Shypitka, Director and Investment Counselor
Jeff House, Director and Investment Counselor
Daniel Spencer, Director and Investment Counselor
Jason Maniotakis, Associate Investment Counselor

Alberta Private Client
Jarrod Shaw, Private Client Advisor 

LETHBRIDGE 
601 Mayor  

Magrath Dr. S
403-381-5107



albertaprivateclient.com
Alberta Private Client

VISIT US

ATB Investment Management Inc.
Private Counsel

atb.com/privatecounsel


